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Chapter Four 

 

How Predators Choose their Prey! 

Q: How can you tell if you are vulnerable to a potential fraud?  

A: By believing it won’t happen to you! A predator in the wild 

generally looks for a potential meal by watching for stray herd 

members. When an animal becomes separated from its herd it loses 

the protection that comes from the collective senses.  

A Predator… A predator does not have to be violent to 

violate someone, nor do they have to behave like wild animals. 

What makes us vulnerable?  

Pride...  

“Pride goes before destruction and a haughty spirit before a fall”  

Proverbs 16:18  

Con-artists love prideful people because they only have to rely on 

flattery to manipulate them, using phrases like:  

“This kind of investment is not for everyone…only the truly clever 

can understand how great it is…the public will never be wealthy 

like us… this information is only accessible to certain people…”  

In the arena of romance, flattery and adoration are addictive to 

someone who wants to be loved.  
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A con-artist offers relief, even “escape”.  

 

Low Self-Esteem...  

This is the other side of the pride coin. A person starved of self-

esteem will be like a parched traveler offered a refreshing drink. 

The adoration and flattery that a scammer uses will go straight to 

the heart of the victim who will want more. Before long, they will 

give anything to please the person who appears to be satisfying 

their need. Eventually the scammer uses the threat of leaving to 

elicit more from their victim.  

When the victim is bled dry, they are 

abandoned. 

Busyness...  

A busy person is more likely to become a victim of fraud.  

Why?  

A busy person is often stressed and over-worked. Stress is a major 

cause of depression. 

In our modern society being stressed and over-worked has become 

normal.  

How often does someone ask you, “How are things going… busy?”  

“Oh yes, busy, busy, busy!” Why do we wear busyness like a badge 

of honor?  

Or the phone call, “Look, I know you’re busy but…”  

Busyness and overwork is often mistaken for productivity or even 

loyalty! This is an old fashioned mindset designed to encourage 

competitiveness among staff. It's more truthfully a sign of 

inefficiency, ego or mental laziness. How can a busy person, be 
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called lazy? Because it's takes effort to make yourself stop and 

revise and seek better methods. 

A busy person will often be grateful for the expertise of others. It 

may sound like an ideal scenario to delegate investigating an 

opportunity to someone else. However, if your money is important 

to you, you need to follow things up yourself.  

It’s no use blaming someone else if it doesn’t work out.  

Many leaders have fallen into that trap.  

I suggest we look closer at the possibility that it is not busyness but 

in fact mental laziness that motivated us to let someone else do the 

work.  

Such an attitude is simple pride… and not the good kind.  

Don’t be so self-important that you cannot 

take the time to make a responsible decision.  

Time management is a lot easier than you might think.  

It starts with the ability to say “no” to new projects or “good-bye” to 

existing ones in order to make room for new ones.  

As Oprah famously said, “You can have it all, just not all at the same 

time!” If you don’t have time to think and reflect on people and 

opportunities, you will not make a considered decision.  

A con offers to feed our dream of the life we’d really like to live. It 

could be in how to make passive income so that we can stop being 

so busy. It could be the promise of romance or casual sex.    

The truth is, romance is great but there are warning signs. The 

adage, "If it sounds too good to be true, it probably is!" also applies 

to love and lust. Most normal men run out of flowers pretty early in 

the relationship. Very few women can sustain the "sex kitten" role.  

If a person is acting too much like a hero, ask more questions 

because they might have an agenda! (They are the only ones who 
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read the same romance novels you did!) Or if she is way too 

accommodating, ('Is that possible?' you ask) same thing.  

Victims of fraud are no more stupid than the 

average person. Predators target people who 

reveal a need.  

Predators do not target the stupid or the clever, they do not target 

people because they are women or men, or of a particular race, 

religion or job description.  

Wittingly or unwittingly, our conversation and body language 

reveal what is important to us. We reveal our desires, our goals and 

our past, to a sympathetic ear.  

It’s easy to judge fraud victims for being greedy, but who knows 

how anyone would react when the answers to their needs are 

presented in a persuasive way?  

Predators look for people with needs. Then they 

tailor themselves as the answer to those needs.  

Too Good to be True?  

You’ve heard the saying, “if it sounds too good to be true, it 

probably is!” In spite of its kernel of truth, I find that saying 

irritating and small minded because it is the ultimate dream 

stealing statement…  

Consider:  

 A horseless carriage – too good to be true.  

 A flying machine – too good to be true.  

 An information superhighway – again, too good to be true.  

 A movie cinema in every home – The Television!  

 What about salvation for sin by one man’s sacrifice? 

Millions of sensible people believe it.  
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 A God who's Presence can be felt?  

Entrepreneurs have always believed in dreams that others said 

sounded “too good to be true”.  

It’s how Multi-level Marketing businesses grow. Many of their 

members succeed because they believe what others consider 

impossible.  

Sometimes their dreams work out and sometimes not.  

What one person considers too good to be true, another has faith 

in.  

This is why we believe “The Dream”. A con-artist presents a fairly 

plausible explanation of how a project will work, it feeds our dream 

of a financial breakthrough, and we are already warm to the idea.  

Unfortunately this faith is open to manipulation. That is why many 

church people are often vulnerable to fraud.  

It’s not because they are stupid or ignorant. It is because they are 

used to believing what others don’t.  

When you have experienced the miraculous, it makes it easier to 

believe that the opportunity is a miracle. Good, honest people, 

religious or not, generally have friends who share their values. 

When you are used to dealing with people 

who tell the truth, you are less likely to 

question what someone tells you about 

what they do for a living. 

Wolves among Sheep  

It is therefore easy for wolves to get among the sheep. All they have 

to do is look like a sheep, talk like a sheep and wear clothes like a 

sheep.  

If you’ve been defrauded by someone claiming to be religious, 

instead of labeling the whole group “hypocrites”, consider that 
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wolves in sheep’s clothing are going to talk like and act like the 

other sheep.  

Sincere Christians are generous givers. They also have faith in 

God’s blessing because they have experienced it.  

It is not a stretch for them to believe that an opportunity is the 

blessing of God in their lives. Being generous makes way for 

abundance. However, poor management can intercept blessing.  

Christians, Jews and Muslims have been persecuted for centuries, 

yet their faith sustains them.  They have an ability to bounce back 

that people without faith, do not.  

“The Secret”  

Those who adhere to the popular teachings of “The Secret” are 

another faith group likely to be taken advantage of.  

“The Secret” phenomenon has attracted devotees all over the 

world.  

Why? It offers a strategy for a person to get whatever they want. It 

promises to answer a “need”.  

Adherents of “The Secret” believe in The Law of Attraction. It is the 

idea that whatever happens to a person is the result of their 

thoughts. By projecting their thoughts out to the universe, they 

believe they will attract what they are thinking about into their 

lives.  

Of course there is more to it than just thinking. Goal setting, 

visualization, affirmations and effort are all strategies for 

“attracting” what you want into your life. The principles that move 

circumstances in your life are universal, but they are not subject to 

a neat formula that exempts you from adversity. 

Without wisdom wealth walks. 
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This faith-based philosophy can make people open to suggestion 

from unscrupulous people posing as the “Deliverer” of whatever 

they put out there.  

Finance/Power (Independence) and Love/Sex (Relationship) are at 

the top of most people’s lists. The twin desires for more money and 

to be loved are very powerful emotions for a predator to 

manipulate.  

Gravity is a law. It works all the time. A principle works in general, 

but variables can alter the outcome. For example, smiling at 

someone will generally produce a smile in response, but it may not.  

 

The Law of Attraction is really a Principle. 

The Law of Attraction is called a “Law” because it’s a catchier 

marketing term. It is true that when you focus on something and 

put your energy towards it, you will generally find yourself moving 

closer to it. However, there is no guarantee that any specific 

opportunity is going to work out.  

Neither God nor the “Universe” will back up a bad judgment call, 

although the Lord promises to turn the sorrows of those who trust 

Him, into joy. Once again, note the proviso. Do not lose faith 

because your expectations of what “should” have happened were 

disappointed.  

By the way, from a scientific perspective, it is more often true that 

“Opposites Attract”. From magnetic positive and negative energy 

fields to unscientific “love,” the attraction of opposites is more 

likely. However, science does not stretch this principle to say that 

being nasty will attract goodness into your life!  

You are more likely to find positive 

opportunities coming to you if you are 

diligent and can be trusted with that 

opportunity! 
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What We Really Desire is – Satisfaction  

Satisfaction is a sense of fulfillment or contentment. We want to 

feel happy with ourselves and content with our lives.  

The media constantly presents us with something claiming to be 

better or more exciting than what we have. Why? Money, of course! 

We spend and the media get paid for the advertising. Unfortunately 

the answer to our needs is not in chasing love or money.  

Satisfaction: a Perspective, Not a Goal 

Hence, satisfaction will be ever elusive to those who seek it in 

increased material gain or in another relationship. Lonely single 

parents are easy targets for smooth talking predators, male or 

female.  

Society often judges “silly” single parents for falling for one bad egg 

after another. However, loneliness is one of the most powerful 

motivators in the world.  

Are their longing for satisfaction any less deserving than ours?  

A person with a damaged self-esteem to start with, will often 

tolerate poor behavior because they do not want to be alone. At 

some point the person they love was kind enough to them to offer 

some hope of a better future.  

In years gone by, a courtship was a time of finding out whether two 

people would want to spend the rest of their lives together. Their 

engagement was a time of preparation for the marriage. After the 

wedding the couple moved in together. By then they knew each 

other and their families also knew each other quite well.  

The Chocolate Complex  

The problem with the freedom modern society affords is the 

chocolate complex:  

A little is good  

Therefore more must be better  
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Stuffing me silly without restraint must be bliss.  

Why do I feel so sick…?  

When we think we are in love and the chemistry is bubbling, we 

want to be with that person all of the time. They are satisfying a 

need within us and it’s normal to want to keep that feeling going.  

What better way to maintain that feeling than by moving in 

together as quickly as we can, so we can be enjoying that “feeling” 

non-stop?  

There is a problem with such hasty behavior. There is no time to 

get to know the whole person before moving in together, which 

takes emotional commitment up a notch. It requires commitment 

to utility bills, respecting a previous partner’s access rights to the 

new partner’s children, sharing household responsibilities etc. 

Quite often we don’t just move in with someone who interests us, 

we buy into a whole complicated network of relationships and 

commitments.  

It is a mistake to expect other family members to treat them like 

family before they’ve had a chance to get to know them.  

A romantic predator answers a need for love 

and when the person is hooked, proceeds to 

take advantage of them.    

Oops!  

It's estimated that at least 1 in 4 girls and between 1 in 7 and 1 in 

12 boys have been sexually abused. If that happened in childhood 

how can that child grow up with healthy expectations of love? A 

victim is often reluctant to end a relationship because of the 

crumbs they are receiving, and even holds the dream that things 

will improve.  
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Similarly, towards the end of a financial scam, victims are often 

reluctant to believe that whoever had been answering their 

financial need to date is a fraud.  

Disentangling yourself from such a relationship once the passion 

fizzles or you discover they are a lunatic, is expensive, emotionally 

taxing and possibly dangerous. A six-month romp could cost you 

half of all your assets!  

The time spent together will also have an effect on whether there 

are legal and financial obligations as a de facto couple. It can vary 

from state to state.  

 “To accept it is a fraud would mean accepting 

that there is no more hope of money being 

returned.”  

What about the Business Arena?  

Emotionally healthy people can say “no” because that’s what they 

want. They are not emotionally manipulated. Emotionally healthy 

people have a good self-esteem that attracts respect.  

We can be strong in one area and weak in 

another. Business success can go to our heads. 

 

James was a gifted businessman in New Zealand. He owned his own 

agency and was the leader of a local club. He was an avid property 

investor and a role model for his staff. People would ask his advice 

on what they should do to be as successful.  

Other clubs invited him to talk to members about his strategies for 

success. It was an exciting, heady time.  

James was not a fraud, but a fraudster used his influence to gain 

customers for his property investment scam. 

Unfortunately, he began to believe his own press.  
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James became so full of himself, that when Kate, a “mere” 

receptionist, mentioned she was considering buying a house, James 

declared “Take me to see it and I’ll tell you if you should buy it or 

not!” He was oblivious to the young woman’s jaw dropping.  

The boundary of authority was clearly overstepped, but fortunately 

Kate did not let that influence her decision.  

Kate later told me, “There is a difference between respecting a 

person’s opinion and giving them control over your decisions.” 

Unfortunately, James continued to believe his own press. His self-

esteem was so high that he was overconfident about his ability to 

succeed and his ability to discern a good deal.  

Consequently, he was conned, lost several properties and 

considerable money. His confidence in himself was, in fact, pride 

that blinded him to his fallibility.  

To make matters worse, his followers also lost money as they had 

relied on his recommendation. His role was in one area of people’s 

lives. He should not have tried to influence them in areas where he 

had no business.  

We cannot judge James too harshly though. I too, know what it is 

like to have people rely on my due-diligence for their financial 

decisions and things have not worked out. It is very painful for 

everyone.  

At some point, James' followers have to take responsibility for their 

own lack of investigation. Once again, busy people were happy to 

rely on someone else’s due-diligence.  

Lust and the lust for wealth blind us to risks 

and their consequences.  

Financial idolatry not only deceived James, but also those following 

him who should have thought for themselves and taken 

responsibility for their investment decisions.  
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Delegating or Dumping? 

Lucas and David were creative consulting partners in Sacramento. 

They were great together, combining passion and talent. However, 

their business grew so rapidly they decided to consult with a 

business coach. The coach proceeded to reshape their business.  

However, there was little actual 

improvement to the business and a lot of 

unaccountable hours of work were invoiced.  

 

One of the things the coach insisted on was that a lot of money be 

spent on advertising. Coincidentally, the coach’s girlfriend designed 

the ads. Ads, by the way, that were never completed. 

The coach had actually been stealing Lucas and David's intellectual 

property, undermining their customers’ confidence as well as 

milking any profits that were made.  

Lucas and David will tell you that they delegated too much and did 

not have adequate accountability measures in place. Today, 

however, their business is going strong. 

 

Networking  

One of the ways we can minimize risk is by connecting with other 

businesspeople so we can share ideas and experiences that help us 

grow.  

We can also share our knowledge of someone who has done the 

wrong thing. While I don’t endorse gossip that undermines 

reputation, shared knowledge can save the same expensive lesson 

from being repeated.  

Consider joining networking groups. Subscribe to newsletters and 

go along to workshops and talks on topics that will help you.  
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Much of my due-diligence is done as I meet people at events and 

ask for their intelligence about someone.  

The next step is to do searches on the internet and even employ the 

services of a professional investigator to do a background check, if 

necessary. 

Men Vs Women 
Every one of us is subject to having our desires used against us. 

Both men and women desire to be loved and to have significance. 

The only difference is the variations of how these are expressed – 

and how they are manipulated. 

Men and women can fit into either of the following groups; 

however, generally they fall into one or the other. 

For Men: Ego, lust and greed are common characteristics that make 

men easier to deceive whether by a scheming woman, or a clever 

business operator. 

For women: Love, romance, affirmation, security and social status 

(the feminine ego). 

If you acknowledge where you are vulnerable, you have just taken 

the first step to avoid contributing to your own rip-off! 
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Take the Warrior Challenge... 

 Have you ever compromised your values to get what you 

want either emotionally or in business? 

 How did that make you feel?  

 What have you purchased that you did not particularly 

want, just to impress others?  

 Do you think you can be free of the need to impress?  

 What wisdom would you like to pass on to your son or 

daughter in regards to being true to themselves while 

pursuing their goals?  


